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History Of 

Veterans Day
	 World War I – known at the time as 
“The Great War” – officially ended when 
the Treaty of Versailles was signed on June 
28, 1919, in the Palace of Versailles outside 
the town of Versailles, France. However, 
fighting ceased seven months earlier when 
an armistice, or temporary cessation of 
hostilities, between the Allied nations and 
Germany went into effect on the eleventh 
hour of the eleventh day of the eleventh 
month. For that reason, November 11, 
1918, is generally regarded as the end of 
“the war to end all wars.”
	 Veterans Day continues to be observed 
on November 11, regardless of what day 
of the week on which 
it falls. The restoration 
of the observance 
of Veterans Day to 
November 11 not only 
preserves the historical 
significance of the date, 
but helps focus attention 
on the important pur-
pose of Veterans Day: 
A celebration to honor 
America’s veterans for 
their patriotism, love of 
country, and willingness 
to serve and sacrifice 
for the common good.

–https://department.va.gov

Don’t Blow Leaves 
Into The Street

	 As we enter the fall season, leaves 
all around Colorado are starting to fall. 
Although pretty in the trees, the leaves can 
cause issues in the streets.
	 You could face a fine if you rake or 
blow the fall leaves from your lawn into the 
streets. That’s because the leaves, or other 
yard waste, can clog the storm drains and 
cause flooding. It is also dangerous for our 
water quality.

	 Saying thank you is one of the first social rules many parents teach their chil-
dren, and for good reason. We want our kids to be appreciative and not take things 
for granted, and learning to be grateful can improve kids’ relationships, ability 
to empathize, and overall happiness. If you are looking for ways to reinforce the 
importance of gratitude or would like to find other meaningful ways your kids can 
show appreciation, here are some tips:
	 1.	 Set an example. Kids learn a lot from watching their parents. Show them 
what it means to be grateful by offering a genuine “thank you!” to a waitress who 
serves your food, a helpful neighbor, someone who holds the door open for you. 
But don’t stop there — include your kids, too. Thanking children for doing things 
that are helpful, even when they are chores like putting away toys, reinforces the 
behavior and lets them know they’re appreciated.
	 2.	 Point out generosity. Call attention to it when people (including your kids!) 
do things that go beyond what’s expected — helping without being asked, being 
especially thoughtful, or taking extra time to do something because it’s important 

to someone else. Send the message that you 
will notice if they knock themselves out for 
you, or for someone else.
	 3. 	 Have a talk. Try asking your child 
how they feel when people say thank you 
to them for doing something nice, and then 
how they feel when they don’t. 
	 4.	 Find fun ways to say thanks. There 
are lots of ways to show gratitude. If your 
child isn’t comfortable talking to strangers 
or has a hard time expressing themself in 
writing, work together to come up with a 
different way for them to show their appre-
ciation. They could try giving a smile or a 
thumbs up if someone holds the door, or 

show grandma how much they love their new coat by drawing a thank you picture 
(or taking a smiling selfie!) instead of writing a card.
	 5. 	 Share the love. Encourage kids to think of people who help them, from 
coaches to neighbors to the local firemen, and say thanks with cookies or cupcakes. 
	 6. 	 Put things in perspective. Talk to your kids about those who are less for-
tunate. Understanding that not everyone has the same advantages will help them 
develop compassion for others and gratitude for their own privileges.
	 7. 	 Let kids choose. Encourage kids to turn their interests into action. Whether 
it’s a fundraising drive at school, a bake sale, or a run for charity, expressing their 
interests and using their skills for a good cause is a great way to boost their confi-
dence and give them a chance to give back at the same time.
	 8. 	 Get involved. If kids are too young to go alone or aren’t comfortable deal-
ing with strangers solo, make giving back a family affair. Find places where you 
can volunteer together or let your child choose a charity to donate to. 
	 9. 	 Make gratitude part of bedtime. When you tuck them in at night, ask your 
child to tell you three things they’re grateful for. Even if they’ve had a bad day it 
will help them — and you — end each day on a positive note.
	 10.	Give kids credit. Be mindful of the fact that your child may have their own 
way of expressing gratitude, even if it doesn’t fit your expectations. 

–https://childmind.org/article

10 Tips For Raising Grateful Kids
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News Articles
The deadline for news articles is the 10th of the month before the 
next month’s issue. All articles must be approved by the editor 
for publication, or as space permits. 
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The Summit Ridge newsletter is published monthly by the Summit Ridge home-
owners association, a non-profit homeowners association. The newsletter delivery 
is provided by Jim Riss of Re/Max Professionals. No endorsement of any product 
or service is implied or stated by its inclusion in the newsletter. Appearance of 
an advertisement in this publication does not constitute a recommendation or 
endorsement by the publisher or the association of the goods or services offered 
therein. The opinions expressed in this newsletter are those of the individual 
authors and not of the Board of Directors of your association or the publisher. 
Neither the Board, publisher nor the authors intend to provide any professional 
service or opinion through this publication. 

Advertise in this Newsletter!
The deadline for advertisements is the 15th  
of the month for the next month’s issue,  
except for the Jan. issue which is Dec. 6th.   

Newsletter Connections: 303-979-7499 or 
info@newsletterconnections.com 
To find ad rates and discounts, go to  
NewsletterConnections.com or scan QR code. 

Call Jenell Sobas  
303-484-1763 

key2medicare.com 
contact@key2medicare.com

10268 West Centennial Rd, Suite 200K, Littleton, CO 
(South Kipling Pkwy between Chatfield and C-470)

Turning 65 or Retiring Soon? Questions About Medicare?

We’ll explain your options so you can make an informed decision 
•  When and how to sign-up for Medicare? What are Parts A, B, C, D? 
•  No fee or obligation for an analysis specific to your situation 
•  How much will Medicare “cost”?  
•  Should you stay on your employer group plan? 
•  Medicare Supplements vs. Advantage plans

We are Medicare Specialists representing all types of plans

Currently we represent 13 organizations which offer 138 products 
in the state of Colorado. You can always contact Medicare.gov, 
1-800-MEDICARE, or your local State Health Insurance Program 

(SHIP) for help with plan choices.

Medicare Made Easy with the Right Key

We are a LOCAL Insurance Agency that can help you!

PERACARE Medicare Members: 
Your premiums are going up AGAIN 

this year. Now is the time to  
compare and look at other lower 
cost plans. No fee or obligation.

Current Medicare Members: 
Annual Enrollment Period is here:  

October 15 - December 7 
Don’t miss this opportunity  
to have your plan reviewed.

More Reliable. Faster Speeds.
   Senior Discount 
        Available!

Ready for BAM Good Fiber Internet?

CALL BAM Today!
303-551-6152
bambroadband.com

WeeCycle Donation Drive
Wednesday, November 5, 2025, 11:00 a.m. – 1:00 p.m.
Aspen Grove 
	 Give your gently used baby gear a second life! WeeCycle 
and Timbuk Toys are teaming up for a special Pop-Up Gear 
Drive at Aspen Grove (in the parking lot near Timbuk Toys), 
making it easy for you to donate baby and toddler essentials to 
families in need. 
What to Donate:
	 •	 Gently used baby & toddler clothing (newborn – 5T)
	 •	 Diapers & wipes (new & unopened)
	 •	 Gear & essentials like strollers, car seats (less than 6 

years old), pack ‘n plays, and carriers
	 Every donation helps WeeCycle support Colorado families 
in need, ensuring all little ones have access to essential items.

This Space 
Intentionally Left Blank 

for Teen Services
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	 1. 	 Clean out debris. Clear out flower beds of leaves, etc. 
to keep the critters away from your house. Pay special attention 
to rose beds, as their foliage can foster disease over the winter.
	 2. 	 Clean up the vegetable garden. After the final harvest, 
pull out old vegetable plants and remove debris. Now is the 
time to prep your soil for maximum yield next season. 
	 3. 	 Trim rogue branches. Trim up dead, damaged, or 
diseased branches. Prune out-of-place tree branches that may 
cause trouble during the winter.
	 4. 	 Clean out the gutters. Before the rain and snow start 
falling, clear out the leaves and other debris from your home’s 
rain gutters. Check for proper drainage, clear out any blockages 
with a small garden trowel, and rinse with a hose.
	 5.	 Dry everything out. Drain all water from hoses, foun-
tains, drip irrigation, and other water features, and store them 
in a dry place. Don’t forget to blow out those sprinklers!
	 6. 	 Aerate the lawn. Break up soil to keep water from 
pooling and guarantee that nutrients will reach the roots over 
the winter. 
	 7. 	 Feed the lawn. Send your yard into winter with the 
nutrients it needs to survive the long, cold sleep. Add a fall 
lawn fertilizer with high phosphorous content to encourage root 
growth and enjoy a lush, green lawn come spring.
	 8. 	 Rake and mulch. Left alone, leaf litter can suffocate 
the grass. So, rake them up, shred them, and use them as mulch 
for young trees, shrubs, and flower beds to provide a boost of 
nutrients, help with weed control, and keep roots warm. You 
might even be able to skip the raking part if you use a lawn 
mower to mulch the leaves in your yard.

 	 9. 	 Prune trees and shrubs. Trim any dead branches and 
cut back overgrown trees and bushes during your fall clean up 
routine. For fall bloomers, you may want to wait until they’ve 
stopped flowering, which can be late winter or early spring.
	 10.	Give it one last mow. Set your mower to a low setting 
and give the lawn a close buzz before winter sets in. 
	 11.	Divide and cut back perennials. Divide plants and add 
them to other beds where they will also do well. This saves 
money and time in the spring. Fall-blooming perennials like 
chrysanthemums shouldn’t be divided now—wait and divide 
them in the spring.
	 12.	Protect cold-sensitive plants. Keep sensitive peren-
nials, shrubs, and roses in top shape through the cold days of 
winter. Add mulch to the base and wrap plants in cloth barriers 
to prevent damage from freezing. 
	 13. Plant bulbs, shrubs, and fall annuals. If you want to 
add new shrubs or spring bulbs like hyacinth, now is the time 
to get them in the ground. Fall annuals are also a great addition 
to keep some color in your yard as other plants go to sleep.
	 14. Protect the deck. Prevent mold and mildew by giving 
the deck a good power wash. Once the deck is clean and dry, 
add a weatherproofing stain to protect the wood from moisture 
damage over the winter.
	 15. Clean tools and store them. Plants get diseases just 
like humans and animals. All-purpose cleaner or rubbing alco-
hol can disinfect small tools like pruners and loppers while you 
can use bleach for larger metal tools like shovels.

–https://www.safewise.com

The 15 Must-Dos Of Fall Yard Cleanup
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Fall Into Success With Your 
Local Neighborhood Newsletter!

303-979-7499
NEWSLETTER
CONNECTIONS
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Kiwanis Club Of Columbine
	 We had a lot of activities this month, including a pre-
sentation from our youth clubs at the local high schools and 
elementary schools.  When you get a chance to talk to some 
of our students and faculty, you meet dynamic and interesting 
students. Our country is in good hands, thank you teachers and 
principals. We have had projects every week to do fun and 
doing good.
	 •	 Sheridan Food Bank - food to about 150 families a week
	 •	 Project Cure - Sorting medical supplies
	 •	 Meals on Wheels - Delivering meals Mon-Fri. with our 

team.
	 Coming up: We can use help. We have our usual projects; 
Meals on Wheels, Sheridan Food, Bank, Action Center Clothes 
Sorting, ushering at the Jeffco Symphony, and others. We will 
need a lot of help in December with our Bell Ringing for the 
Salvation Army; we will ring for about 2 weeks at two King 
Soopers stores.  
	 If you are looking for a good hands-on service project or 
would like to meet other active people, check us out. Details 
about our upcoming projects and social events are in our 
weekly newsletter, contact news@columbinekiwanis.org to 
get added to our newsletter email distribution. To learn more, 
visit our website at columbinekiwanis.org, or join us for a free 
breakfast at our weekly meeting any Wednesday at 7 am at 4Gs 
restaurant, 5950 S Platte Canyon Rd, Littleton. 
	 The Kiwanis Club of Columbine is a group of volunteers 
(70 members) dedicated to improving the lives of children and 
families in our community. We are serving our community with 

volunteer hours on some fifty active projects and making phil-
anthropic gifts to over twenty different organizations through-
out the year. All are welcome to help with any of our projects 
or attend any of our social events. You do not need to join the 
club to participate. We have fun, meet new people, and do a lot 
of good things for our community.

Free Pumpkin Collection
	 After Halloween, don’t let your pumpkins simply rot 
away – turn them into compost! Drop off begins on Monday, 
November 3 and continues until Friday, November 14. Visit our 
website at https://a1organics.com. Bring your pumpkins to us! 
Participating in our Pumpkin Recycling Initiative is easier than 
you might think. Households may drop off pumpkins at any 
retail A1 Organics facility for FREE! 
	 •	 Only 10 pumpkins or less per household (standard tip-

ping rates will apply for large volumes). 
	 •	 Please ensure that all pumpkins are free of paint, foil, 

and candles. 
	 •	 No contamination allowed.
Location:
	 A1 Organics Mountain States
	 2300 W. Radcliff Avenue, Sheridan, CO 80110
Hours:
	 Monday - Friday • 7:00am-4:00pm
	 Closed Saturday & Sunday
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CLASSIFIEDS: The perfect way to find local professionals to work 
on your house! You can also find activities, sale items and more!

Find more professionals to suit your needs on our Service Provider Directory at NewsletterConnections.com.

DENVER’S PREMIER GAS FIREPLACE SER-
VICE. All Brands | 26 Years | Family-Owned & 
Operated. a SAFE HOME Gas Fireplace Service, 
Inc. 303-973-5848 www.agasfireplacerepair.com 
New customers Furnace inspection $49.99  
(parts/addl labor not incl.) Emporia Home Ser-
vices, your local HVAC specialist. 303-909-2018
TH Consulting. Providing handyman  
services and GUTTER CLEANING. Please  
call Trent 720-226-5586.

Grass or Corn fed beef for sale - farm fresh,  
all natrual, straight from our CO ranch to your 
table. Cattle prices are on the rise. Get your 
beef now in bulk. Sold by 1/4, 1/2 or whole.  
Call 719-349-0679. KSayles@plainstel.com
Tree by Mr. B. Your pruning&tree need special-
ists. Doug 303-932-2514, free est, 30+yrs. fully ins.
OB PAINTING. $500 off exterior/ 10% off  
interior. Free Estimates. Rob: 303-908-9063.

Lisa’s Music Studio. Piano, Guitar, Banjo, Uku-
lele, Viola, Violin, Cello, & Drums. 303-883-1157. 
Stecki painting. Inter/ext. Jeff 720-331-7025 
Tutoring - provides homework help, strength-
ens skills, and/or enrichment. Call/text Nancy,  
licensed teacher K-6, 303-932-9745 for availability. 
Mike the Plumber - Your reliable neighborhood 
plumber for  14 yrs. Competitive rates.  Free es-
timate. 720-422-8139 

Classified ads are $3.00/line (about 40 characters/line). Contact Newsletter Connections at 303-979-7499 or Info@NewsletterConnections.com 
to place an ad. To view our display ad prices, visit our website at NewsletterConnections.com. The deadline for placing a classified or display ad 
is the 15th of the month for the next month’s issue (i.e., 15th of Sept. for Oct. issue), except the January issue, which has a deadline of December 
6th. Residents placing ads to sell household items are not charged a fee.

DELIVERY OR PICK-UP

303-868-3164

OFFICE : 600 Kilmer St, Golden CO 80401
FIREWOOD : 4877 N Robb St, Wheat Ridge CO 80033

TRIM &
REMOVALS

PLANTING LAWN CARE PLANT
HEALTH CARE

FIREWOOD
CORDS/BUNDLES

HOLIDAY
LIGHTS

OUR SERVICES:

STOCK UP ON
FIREWOOD

STOCK UP ON
FIREWOOD

From busy restaurants running wood-fired stoves
to homeowners stocking up for Colorado winters,
Autumn Tree Lawn and Landscape is your trusted

source for premium firewood.
Order online or call today to schedule delivery or
pick-up, so your business or home never runs out

of wood when it matters most.

www.autumntreell.com

	 Join us for a family-friendly favorite this holiday season! 
Always a crowd-pleaser, this classic musical comedy follows 
the adventures of “Little Orphan Annie,” a little girl who is 
determined to find her parents. Along with Oliver “Daddy” 
Warbucks; his Earth-bound angel of an assistant, Grace; a trio of 
some of musical theater’s most evil (and hilarious) villains led 

by the infamous Miss Hannigan; and, of course Annie’s lovable 
pup Sandy, Annie’s journey to family is filled with laughter, 
hope, and unforgettable earworms like Tomorrow and Easy 
Street. This timeless tale reminds us all that no matter how diffi-
cult life gets, a chance for something better is only a day away!

–https://townhallartscenter.org/event/annie/

Annie: November 21, 2025 – December 28, 2025, Town Hall Arts Center
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Jim Riss – 303-589-4507
Jim@TheRissTeam.com

Dan Riss – 303-597-6387
Dan@TheRissTeam.com

WHEN IT’S TIME TO MAKE A MOVE CALL THE 
NEIGHBORHOOD EXPERTS, DAN RISS & JIM RISS 
DAN IS A SUMMIT RIDGE HOMEOWNER AND LOVES LIVING IN THE NEIGHBORHOOD.

OCTOBER 2025

Market data for residential single family & condo/townhomes. Based oninformation from RE COLORADO, for the period 9-30-24 through 9-30-25 RE/MAX Professionals does not guarantee 
or is in any way responsible for its accuracy. Data maintained by RE Colorado may not reflect all real estate activity in the market. Copyright © 2025 REALTOR® Services Corp. 

Why Choose RE/MAX Professionals?

3.4 BILLION IN SALES IN 2024

445 REAL ESTATE BROKERS   |   39 PROFESSIONAL TEAM MEMBERS

6 MARKETING & ONLINE MEDIA SPECIALISTS   |   7 STRATEGICALLY LOCATED OFFICES

DENVER TECH CENTER HIGHLANDS RANCH KEN CARYL LAKEWOOD LARKRIDGE LITTLETONGREENWOOD VILLAGE

AVERAGE SOLD PRICE
(YEAR OVER YEAR)

TOTAL # SOLD 
(HOUSES AND CONDOS)

3,366
2024: 3,375
DOWN .27%

-4.63%
CONDO 1 YEAR

+2.53%
SINGLE FAMILY 1 YEAR

AVERAGE SALES PRICE
(HOUSES & CONDOS - SEPTEMBER 2025

$694,658
LAST YEAR:

$675,160
+2.89%

REAL 
ESTATE 
MARKET 
UPDATE

ACTIVE LISTINGS

SEPTEMBER
2024

11,115

13,074

SEPTEMBER
2025

UP 17.62%

AVG DAYS ON MARKET
SEPTEMBER 2025

50 DAYS
2024: 38 DAYS

UP 31.58%

62 DAYS
2024: 46 DAYS

UP 34.78%

ACTIVE INVENTORY
SEPTEMBER 2025

9,001
2024: 7,646
UP 17.72%

4,073
2024: 3,469

UP 17.41%

SOLDS SEPTEMBER 2025

2,626
2024: 2,527
UP 3.92%

740
2024: 848

DOWN 12.74%

The Change of Seasons and the Natural Shift of the Real Estate Markets!
We have now completed 9 months of the year and enter the 4th Quarter with a change of color in 
the leaves as well as the Denver Real Estate Market!  Just like the leaves changing color gradually, 
so does the market this time of year!  We have the wonderful memories of all the Summer 
activities and vacations behind us, while we now have kids back in school and get back into our 
normal routines, disciplines and motivations!  The 4th Quarter gives us all an opportunity to 
recalibrate and look at the opportunities in the Denver Real Estate Market.  The Market continues 
to have a strong supply of homes available for Sale at over 13,000 Active Listings.  New Listings, 
Pendings and Closed Sales have been fairly consistent in 2023, 2024 and 2025.  The Average 
Prices for a Single Family home have held fairly steady this year at $768,507 in the month of 
September, however the days on the market have increased to 53 which is up over 32% from last 
year.  Sellers: Pricing Strategy is the most crucial part of the process in this market, and many 
have shifted to more thorough investigations on what is currently on the market and competing 
than what has Sold in the last six months.  Buyers: The Affordability stress has eased slightly in 
September as the Federal Funds Rate decreased and Mortgage rates have improved to the high 
5% to low 6% range.  The Combination of lower asking prices and lower interest rates gives you 
the best opportunities we’ve seen in this market this year!  Don’t delay and take advantage of this 
change of Season!
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WHEN IT’S TIME TO MAKE A MOVE CALL THE 
NEIGHBORHOOD EXPERTS, DAN RISS & JIM RISS 
DAN IS A SUMMIT RIDGE HOMEOWNER AND LOVES LIVING IN THE NEIGHBORHOOD.
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Jim Riss – 303-589-4507
Jim@TheRissTeam.com

Dan Riss – 303-597-6387
Dan@TheRissTeam.com


